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Survey Questions: 
College for Financial Planning Professional Designations
1.	 Please indicate which of the following you are affiliated with or employed by.
 
2.	 What is your age?

3.	� Please indicate all professional designations, charters, licenses, and educational programs that you have 
achieved or completed.

4.	 How many years have you been working as a financial adviser?

5.	 What was your previous profession before you became a financial adviser?

6.	 How much of your time is spent on the following tasks?

7.	 How long have you been with your current firm?

8.	� Please indicate which firms you have worked for (if you have never switched firms, please skip to  
the next section).

9.	 Please indicate the number of employees in your practice (count each individual once).

10.	� Do you work as part of a team/ensemble practice (where at least two advisers generate revenues and/or have 
client responsibilities)?

11.	 Please estimate your team’s/practice’s total assets under management at year-end 2008.

12.	 What percentage of your practice’s assets under management are from the following sources?

13.	 Please estimate your team/practice’s total revenues at year-end 2008.

14.	 Please estimate the percentage of your total gross revenues attributable to the following sources.

15.	 How many clients does your practice have (whole number)?

16.	 Does your practice concentrate on a specific client niche? If so, where do you concentrate?

17.	 Do you find your capacity constrained to the point that you can no longer take on new clients?

18.	 What is your practice’s ideal number of clients?

19.	 Of your book of clients, what percentage of your clients fall into each category?

20.	 What percentage of your practice’s new clients come from the following sources?

21.	� Please estimate the percentage of your practice’s clients with total net worth in each range (net worth should 
include home equity, closely held business interests, and other non-financial assets).

22.	 Please estimate the percentage of your practice’s clients in each of the following age ranges.

23.	 Which best describes the primary services your practice offers?
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24.	 Please estimate the percentage of clients that receive each of the following services.

25.	 Please estimate the percentage of your practice’s total client assets that are invested in the following products.

26.	� As a percentage of your total book, how do you expect your allocation to the following products to change 
in the next 12 months?

27.	� Estimate the percentage of your clients that receive the following types of plans: (%) (2 columns - currently 
and approximate goal for year-end 2011)?

28.	 Which of the following designations have you obtained?

29.	 If you have obtained more than one of these designations, which of these did you obtain most recently?

30.	� If you have more than one of the above, please answer the following regarding your most recently 
obtained designation. 

31.	 How many years have you been practicing as a designee?

32.	 How long did it take you to complete your program?

33.	� What were your combined GROSS (before-tax) annual earnings gained from financial planning activities in 
the year BEFORE you received your most recent designation?

34.	� What were your combined GROSS (before-tax) annual earnings gained from financial planning activities in 
the year AFTER you received your most recent designation?

35.	� What were your combined GROSS (before-tax) earnings gained from financial planning activities for the 
most recent calendar year?

36.	� What were your combined NET earnings gained from financial planning activities for the most recent cal-
endar year?

37.	 Did your client base grow after you received your most recent designation?

38.	� If you answered ‘Yes’ to the previous question, how much did your client base grow after you received the 
designation?

39.	 Indicate the degree to which you are satisfied with the following aspects of your financial planning career:

40.	� Please indicate the impact of these potential benefits that providing financial planning services have on your 
practice: (1 = most important, 7 = least important)?

41.	 Estimate the average fee charged for financial plans.

42.	 Describe the fees charged to clients for financial plans. (Please select all that apply)

43.	 How are you compensated for financial plans? (Please select all that apply)

44.	� Please rate the major challenges you face in engaging in financial planning with clients 
(Rate 1 to 7; 1 = Major challenge, 7 = No concern)
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45.	 Indicate to what extent the following factors have affected your success as a financial planner.

46.	 When you last switched B/Ds, what was the primary reason?

47.	 When you last switched firms, what percentage of your clients fell into the following categories?

48.	� How important would the following factors be in causing you to look for a new B/D? 
(Rank 1 to 7, 1 = most important, 7 = least important)

49.	 If you were to switch firms, which channel would you prefer to work in?

50.	 Please rate your concern surrounding the following items as it relates to your clients’ financial well-being:

51.	 Of clients who have joined your practice, what was the reason they joined?

52.	 On a scale of one to seven, who do you view as your greatest competition for clients?


